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YBOJ
Hymata ,,iperoBopu* Mpou3THYAT OT JIATUHCKUA WHOUHUTHUBEH TJaroi ,negotiari®,
KONTO O3Ha4aBa ,Jia ce ThpryBa WJIM Ja ce npaBu OusHec*. To3u riaron cam mo cebe cu

wn

MpOU3THYA OT APYT, ,,J1a c€ OTpHUya““ "U ChIIECTBUTEIHOTO ,,0tium," KOeTo 03HavyaBa ,,cBO00HO
BpeMme®“. ETo 3amio, npeBHHS pUMCKH OW3HECMEH IIIe ,,0Tpede CBOOOJHOTO Bpeme‘, TOKaTo
clenkara He Obe ypeneHa'.

[IperoBopu ca Bcska JAEHHOCT, KOSTO BiuMsie BbpXy Apyr doBek. McCormack
OTIpe/IEIIAT MPEroBOPUTE KAaTO MPOLEC Ha IMOJydyaBaHe Ha Hail-moOpuTe ycloBHS, ClEJ KaTo
Jpyrara cTpaHa 3allO4He Ja JielcTBa choOpa3Ho TexHusi uHTepec. C AyMu NperoBopure ca
Mpoiiec 3a MoJydyaBaHe Ha TOBa, KOETO ce Hucka. l[IpomechT Ha MperoBopu BKIHOYBA
OanmaHCHpaHe Ha BBIIPOCHUTE MEXKy IBETE CTPAHH TaKa 4de MPETOBaPSIIUAT HE caMo JIa TIOTy4Yu
TOBA, KOETO MCKA, HO U Ja HOJIy4Hd TOBA, KOETO TOM MCKa MO Hal-100pHs Bh3MOKEH HAuMH’,
ToBa e mpolec 3a TOBa Kak Ja CTUTHE JI0 ’KEJTAHOTO ChCTOSIHHUE, & HE HE C€ OTHAcs J0 TOBa
CBhCTOSIHUE.

Hacrosimata xypcoBa paboTa mMa 3a Ien Ja pa3KpHhe aHaIU3UTUYHUS MOAXO0J Ha

MIPErOBOPH M B3aUMOJICUCTBUATA MEKY YUACTHUIIUTE.

1. AHaJIMTHYeH NMOAX0/] HA MPEeroBOpHu

KirouoBuTe TEOpEeTHMYHU TPEINONIOKEHUS HAa Ta3W Te3a Ce OCHOBaBaT Ha OO0
OIMCaHKE TEOPHS Ha MMPETOBOPUTE U TEOPUS Ha CbBMECTHUTE IIPETOBOPH.

DeHOMEHBT Ha MIPErOBOPUTE MOXKE J1a C€ O0SICHU C pa3INdHU TEOPHUH.

AHaJTUTHYHUAT TOAXOJ HA TIPErOBOPHUTE OOSCHSBA NOOpE TEOpeTUYHATa BpPBH3KA
MCKAY HWHTCIPATHUBHU U ,Z[I/ICTpI/I6yTI/IBHI/I KOMYHUKAIIMOHHU CTPATCrun H CTOMHOCTTAa B
CUTyalusiTa Ha mperoBopure. HakpaTko aHaTUTHUYHUAT NOJIXOJ HAa MPEroBOpUTE Ce
KOHIIEHTpUpa BbPXY OMUCATETHUS U MIPEANKCBal] aHaIN3 Ha JOTOBAPSHETO Ype3 aHAIU3UpPaHe
Ha UHTCPECUTC HA CTPAHUTC, AJITCPHATUBUTC HA JOTOBOPCHOTO CIIOPA3yMCHUC U IPOMCHUTC B
BB3IMPUCMAHCTO HA 30HATa HAa Bb3MOKHO CIIOPAa3yMCHHUC. OcBeH TOBa, AHAJIUTUYHUAT MMOAXOL
Ha MPEroBOPUTE HE OTUUTA TEOPETUYHUTE NHAUBUAYaIHH [lapeTo onTuManHu pelieHus, a mno-

CKOpPO MHOXXCCTBOTO PCIICHHA, KOUTO ITO3BOJIABAT Ch3JaBAHCTO HA CbBMCCTHA CTOﬁHOCT3.
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