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YBOJ

Temara 3a IleHHTE W IICHOBAaTa MOJUTHKA Ha ()UpMaTa € BHHATM aKTyallHa, ThH KaTo
1IeHOOOpa3yBaHETO € OT pelIaBallo 3HAYEHHE 33 MAPKETHHIOBaTa CTPATETvs MOpPaau JBeE
npuuuHU. [IbpBO, 1eHaTa TpssOBa 1a BBH3CTAHOBH PA3XOJUTE W Ja Jaje medanda u BTOPO,
IeHara TpsoBa Jja € Takasa, 4e MOTPEOUTENTUTE J]a ca TOTOBH J1a S 3aIIaTsT.

[IpeamocTaBkuTe MpU B3eMaHE Ha [IEHOBH PEUICHUS ca MHOTO, (PaKTOpHUTE, KOUTO MM
BIMSIAT — cbIo. [oHSKOra MMa JOCTaThYHO OCHOBAHMS €IUH MPOAYKT Ja ce mpojaaBa 0e3
nedanba, BRIPEKU Y€ Ha MpPBB MOIJIEA ToBa € ryoenio OusHec HaunmHaHue. JlecHo e na ce
HaMalli eIHa IIeHa, HO € TpyaHO Aa ce moBumm. OOmara TMOJIWTHKAa Ha KOMIAHHATA |
MapKEeTHMHTOBaTa CTpaTerus TpsOBa 1a ca noOpe cwryacyBanw. MMeHHo crmmdukara u
JUHAMHKaTa B IICHUTE W I[EHOBAaTa TMOJUTHKA Ha (UpMara ca cpell OCHOBHHUTE MPUYHHH,
TeMaTa Ha HacCTosIIaTa KypcoBa padoTa Ja craHe 0OOEKT Ha HHTEPEC OT CTpaHa Ha aBTOpa.

B cnenmanmsmpanara smreparypa B 00JacTTa Ha MapKETHHTA CHIIECTBYBAT
MHOYKECTBO aBTOpPH, KOUTO JIaBaT Pa3IMYHH OINPEIICICHUS] Ha KIIFOUOBH MOHSATHUS KaTo: [IEHH,

[IEHOBA MMOJIMTHUKA, BUJIOBE MMa3apu, 0COOCHOCTH HA [IEHOOOPa3yBaHETO U Jp.

1. Kpuruuen anaau3

Cnopen . KOTm,p1 B 1IEJIMS MapKETUHIOB MHKC, II€HaTa € €QUH OT EJIEMEHTHTE,
KOWTO MPOU3BEXIa MPUXOIH, & OCTAHAIIUTE €JIEMEHTH MPOU3BEKIAT pa3xoau. Llenara e cbiio
Taka €IWH OT HAW-I'bBKABUTE EJIEMEHTH: TS MOXKE Ja C€ MPOMEHs Obp30, 3a pas3iiuka OT
XapaKTEPUCTUKUTE HA TPOAYKTa W KaHAIMTE 3a IUCTpUOynus. Bwopeku, ye 1eHoBara
KOHKYPEHIIUSI € OCHOBEH IMpoOJieM TMpej KOMIAHUUTE, MHOTO OT TSIX HE C€ CIpaBAT 100pe ¢
1IEHO00pa3yBaHEToO.

Haii-uecto cpemanute rpemku cnopex Kotrsp ca cnennure:
- 1eH000pa3yBaHETO € TBBP/IC OPUCHTHPAHO KbM Pa3XO0JIUTE;
- IIeHaTa 4YeCTO HE C€ KOpUrupa JOoCTaTh4yHO, 3a J1a C€ aJanTHpa KbM IPOMEHUTE Ha Ma3apa;
- IIeHaTa ce ONpeessi HE3aBUCUMO OT OCTaHallaTa 4yacT Ha MApKETUHTOBUS MHUKC, a HE KaTo

CBIICCTBCH CJICMCHT OT CTpATCrudTa Ha Ma3sapHOTO MO3UIIUOHHUPAHE,
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- IleHaTa HE C€ TMPOMEHs JOCTaThUHO 3a Pa3IMYHU EJIEMEHTH Ha MPOAYKTa, Ta3apHU
CETMEHTH, KaKTO | 3a IMOBOJIa Ha MOKYIIKA.

Enna ¢dupma TpsOBa ga ompenenu 1eHaTa CH 3a MbPBU IBT, KOTaTo TS pa3BUBa HOB
MPOYKT, BbBEX/1a OOMYacH MPOIYKT B HOB KaHaJ 3a JUCTPUOYIHMS WU TeorpadCKku paiioH
VI BITH3A B [IPErOBOPH 33 HOB JTOTOBOP 3a MTOPHYKa’.

IlenaTta cbOI0O Taka € KIIOYOB €IEMEHT, WH3IOJ3BaH 3a TOJNOMaraHe Ha
MO3UIIMOHUPAHETO HA KAYECTBOTO Ha MpoaykTa. Thii kaTo ¢upmara, npu pa3pabOTBaHETO Ha
CTpaTerusTa cu, TpsOBa J1a PelI KbJe Aa MO3UIIMOHUPA POAYKTa CH KaTo IIeHa U Ka4eCTBO,
TO € BB3MOXKHO J1a Bb3HUKHE KOHKYPCHIIHS B IIEHOBO-KAa4eCTBEHUTE CETMEHTH (price-quality
segments).

[Ipu ompenensiHe Ha IeHaTa HA TPOAYKTA, MAPKETOJIO3UTE CIEABAT IIECT CTHIIKU:

(1) m360p Ha 1N Ha IIEHOOOPa3yBaHETO;

(2) onpenensiHe Ha THPCEHETO;

(3) u3uncnsBaHEe HAa Pa3XOIUTE;

(4) aHanmu3 HAa KOHKYPEHTHUTE Pa3X0JIuTe, IECHUTE H OQepTHUTE;

(5) n360p Ha MeTO/ 3a IIeHOO0Opa3yBaHe;

(6) n300p Ha KpaifHaTa IIEeHA.

Crnopen Kotsp Tpute ,,C-ta” (3 Cs): rpadpuk Ha NOTPEOUTEICKOTO TbPCEHE
(customers’ demand shedule), ¢pynkuuure Ha pazxomute (cost function) U KOHKYpPEHTHUTE
LeHu (competitors’ price) ca OCHOBHHTE (paKTOPH IIPHU OIPEACISIHETO Ha LICHHTE .

Ha mppBO MsicTO, pa3xomuTe 3agajaBaT IoJHATAa TpaHWIa Ha IeHara. OT npyra
CTpaHa, IICHHTe Ha KOHKYPEHTHTE, KaKTO U IICHHTe Ha 3aMECTHTEIUTE JaBaT
OpUEHTUPOBBYHA, OTIPaBHA TOYKAa Ha I[EeHOOOpasyBaHeTo. Ha Tpero MsicTo, OIleHKaTa Ha
NOTPeOUTENTUTE HA YHUKATHUTE CBOMCTBA HA MPOAYKTA Ch3/laBa TaBaHA Ha I[eHATA.

®dupmu, TpsadBa 1a uzdepaT METOJ Ha IeHOOOpa3yBaHe, KOWTO BKIIIOYBA IIOHE €HO
WIA TO0B€YEe OT €IHO OT Te3u choOpaxkeHus. KoTibp pasriexna mect MeToja Ha
1eHooOpa3yBaHe: LieHooOpa3yBaHe ¢ Haa0aBKa, IIeHOO0pa3yBaHe, OPHEHTUPAHO KbM LIEIUTE,
1eHooOpa3yBaHe Ha BB3MpHETaTa CTOHHOCT, CTOWHOCTHO IIEHOOOpa3yBaHe, IIEHOO0pa3yBaHe

Ha KOHKYpPEHIIUSTA U IIEHO0Opa3yBaHe C TAHO HaJaBaHe.

Cnopen ®pank I[n(e(bKHHc4 CBIIECTBYBAT YETUPU BHUJA IICHU: pEHTAOWIIHA, IICHA Ha

BB3MOXKCH I/1360p, MCHUXOJIOTHUYCCKA U ITa3apHa.
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